The concept of promotion. Its main activities. What type of advertising would you use for promoting a new kind of cosmetics or any other product your firm has just launched?

Promotion is the aspect of marketing concerned with increasing sales. If you want to increase sales you should increase demand. So, promotion attempts to persuade and influence the customer’s attitude in various ways.

You can find 3 main promotional activities: advertising, personal selling and sales promotional.

Advertising is a nonpersonal promotion of goods, services or ideas aimed at a mass audience. Its main purpose is to communicate information that convinces a customer to buy a specific product. It is particularly suited for widely distributed products which should be emphasized between other competitive items. Advertising works best when the demand for a product grows.

Personal selling requires salesperson to promote the product which has a concentrated market. Salesperson gets commission for demonstrating the product, taking part in negotiation about price and for selling.
Sales promotion is important in the self-service environment without sales staff. Sales promotion activities use 2 types: information, including booklets, demonstrations, displays, and stimulation, including free samples, premiums and coupons.

If I promote a new kind of cosmetics I would prefer television advertisement firstly and advertisement in some magazines at second. I think if the advertisement is well-done, it will be enough rather than using other type of advertising.
